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Colleen Marie Brewer
Mortgage Loan Originator

9555 South Kingston Court #100
Englewood, CO 80112
Oﬃce 720-488-2085
Cell 303-941-6899
Efax 800-336-5419

#199075
DHI Mortgage

I’ve been in the mortgage business in Colorado since 1989. I have experience in all aspects in mortgage lending from originating to
post-closing. I was a member of the committee that assisted in the development of the state-specific Mortgage Loan Originator exam
which a person must pass to obtain an originator’s license in Colorado. I am also licensed to originate in New Mexico and California.
I truly enjoy working with borrowers and helping them obtain the best loans for their specific situations. I am able to assist with new
home purchases, resale purchases (including short sales and foreclosures), and refinances. DHI Mortgage is a very professional and
ethical mortgage company with competitive rates and incredible service. I’m proud to be a member of the team!
I have lived in Colorado since 1976 (not quite a native – but close!). I have a BA from Metropolitan State College of Denver and an
MBA from the University of Colorado at Denver. I live in Parker with my husband and three children. When not working I enjoy
attending my children’s sports events, volunteering at their schools, and scrapbooking. I look forward to working with you and your
family, and I welcome your referrals!
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South Suburban Area Home Statistics
January
2012
Single Family Homes
Average Price
$316,134
(12 mo Average)

2013

% Change

$334,478

6%

Homes for Sale

280

211

Months Supply

4.44

1.95

- 25%

- 56%

Data Source: Metrolist, Inc. Area: South Suburban Central.
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By: The Steller Group

By now you have heard that the market has shifted significantly since this
time last year. Interest rates are still extraordinarily low. e number of
homes available for sale in Metro Denver dropped to the lowest level for the
month of January in 23 years. Also, the length of time it took to sell a home
was 25% shorter than a year ago. If you want to be successful in landing that
dream home, know that it will take more than buying power to succeed.

3) Ensure that your Realtor researches the buying trend in the area you are
interested in. You need to know whether the home you fall in love with is
priced accurately. With the combination of low inventory and the influx of
buyers searching for homes, it is pivotal to know if it is prudent to give your
highest and best oﬀer right away.

ese days, it is not surprising for a buyer to prepare to submit an oﬀer on a
property, only to discover there are already two or three oﬀers already in, and
the listing agent is calling for everyone’s “highest and best.” Unfortunately,
many buyers lose out on “the one” after waiting one day too long or oﬀering
lower than the competition.

4) Work with someone you trust and with whom you can communicate
well. Choose a Realtor with a proven track record who prioritizes your goals,
understands your lifestyle and is experienced in your area of interest. Also
pay attention to the amount of time they have available to dedicate to you
and your search. Realtor-client relationships that “fit” will enable you to
successfully find the home that matches every one of your needs.

So what is the takeaway from this? is market is no longer a situation of
buyer versus seller. It is a competition between you and several other buyers.
If you want to win that competition, keep these guidelines in mind:

When you choose e Steller Group to represent you in your home purchase
or sale, our skilled team and extensive professional network will be behind
you every step of the way. We are committed to putting clients’ needs first.

1) Get prequalified with a trusted lender. Even better, get preapproved.
Sellers are much more likely to consider your oﬀer when it is accompanied
by verification from your lender that you can follow through on the
purchase.

Our mission is to consistently deliver superior results. As your real estate
team, we will listen to your concerns and focus on your needs. Exceeding
our clients’ expectations and making their lives easier is what drives us.
When you start thinking about a move, give us a call at 303.539.5228.
We appreciate every opportunity to earn your business!

2) Consider not only the amount of the loan the lender will allow, but also
what you feel comfortable spending every month. Take an honest look at
your budget, and try to keep your house payment at or below 25% of your
monthly take-home pay. When you have established what this translates to
in the purchase price, don’t distract yourself by looking at homes that are
priced higher than this parameter.

Visit www.StellerRealEstate.com to view
our featured properties, read testimonials
from our past clients, and learn more
about our team.
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SPOTLIGHT ON BUSINESS

Hodson’s - An Exquisite Centennial Dining Experience
Situated in the new Streets at SouthGlenn in Centennial, Hodsons is a stylish, upbeat restaurant and bar featuring expertly prepared American fare. Rotisserie cooking is the big draw, featuring roasted chicken and slow roasted prime rib among
other favorites. Hodsons also offers an
outstanding wine list, local micro-brews and a selection of hand-crafted specialty
cocktails.
This American contemporary restaurant is ideal for lunch, dinner and cocktails.
From the leather booth seating, soft lighting and spectacular bar, every element of
the design evokes a classic yet sophisticated setting. Come and sit by the fire pit
and enjoy our large patio year round.
Our staff is outgoing, knowledgeable and friendly, with a genuine desire to please,
and we will always welcome you with a smile. Hodsons provides an atmosphere
that encourages you to enjoy, relax and be yourself.

IN THE HOOD

Hours

Mon - Sun | 11am-4pm
Sun - Mon | 4pm-9pm
Tues - Sat | 11am-10pm

Happy Hour every night
3pm - 6pm | 9pm - close
Hodsons Bar & Grill Southglenn
6851 S. Gaylord St., Centennial

720.457.3852
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Floyd’s 99 Southglenn focuses on old school customer service, where customers are every
employee's number one priority. It mixes its excellent service with the new style appeal of
an experienced, talented staff with unique and fun personalities to match the Floyd's 99
attitude that keeps their loyal customers coming back. Surrounded with posters of hot
bands and music artists plastered on the walls, customers can watch one of the plasma
TV's or log on to the Internet at one of the shop's customer computers, all while taking in
the music on Floyd's 99's own radio station. Then to top it all off, every customer receives
the Floyd's 99 signature hot lather neck shave* and aaahhh…shoulder massage.

CO Centennial - Southglenn

(303) 795-5050

6751 S. York Street, Suite 521
Centennial, Colorado 80122

www.floydsbarbershop.com
Shop Hours
Sun 10 AM - 6 PM
Mon 9 AM - 9 PM
Tue 9 AM - 9 PM
Wed 9 AM - 9 PM
Thu 9 AM - 9 PM
Fri
9 AM - 9 PM
Sat 9 AM - 8 PM

Floyd's 99 approach is to keep services simple, focusing on traditional hair cuts, styling and
color services for both men and women and men's specialty barbering (face and head
shaves). Haircuts range between $15 and $34 (local pricing may vary) and all services are
guaranteed.
Walk-in service is the norm, but customers can also phone ahead to be put on a wait list
(just like in restaurants). Appointments are recommended, though, for those wishing face
and head shaves and coloring services.
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Capturing the Culture of Design ©

Pioneering the “Pop-Bottom” ©

www.Summit-Renovations.com

www.BasementsAndMoreInc.com

(303) 862-0165

(303) 944-0488

Dano and Maureen - Wash Park - Investor Client
We hired Todd Peirce to remodel a house we purchased on South
Franklin Street in Denver, across from Washington Park. Todd is a
very hard worker and has a lot of integrity. We enjoyed working
with him. The remodel was very extensive. The results were
astonishing. He took a bad 70’s remodel and made the house
beautiful inside and out. We were able to sell the home for top
dollar in a fairly diﬃcult market. We were very happy with the
profit we made. Please contact us if you would like details.
Maureen Zwick and Dano Keys, ofc tel: 303-993-7256

Dean and Carole Rollins - Retired - Centennial
We are Dean and Carole, the happy owners of a fabulous brand new
remodeled kitchen that was transformed by Summitt Renovations
from an original 1959 galley kitchen with original cabinets and
doors to the beautiful kitchen that it is today. This five week project
gave us everything we wanted: more cabinet space, more counter
space, more lighting, beautifully textured walls, completely new
look with wrapped granite counters, and new stainless appliances.
We felt completely comfortable with partners Todd Peirce and Dave
McLean and Jennifer Rhodes,who is in charge of Marketing.

Bob and Belinda Agan - SR VP Oppenheimer Funds - Parker
We just wanted to say thank you and could not be happier with
the outcome of our basement. Basements and More / Summit
Renovations were able to develop from the unconventional vision we
had for our lower level into the personal living space we imagined.
They were able to work iteratively with us; incorporating changes
when necessary to perfect the overall design. The team's combination
of project discipline, knowledge, professionalism, extreme creativity,
and maintaining a clean worksite are the key ingredients to their
success. We are exceptionally pleased with the results.

Chris and Vicki - Centennial
This Property Featured on HGTV
(to see the whole episode please go to
www.summit-renovations.com)
As featured on HGTV, Todd invested 60k of his own money to
increase the value of our home. It was stressful to live through
a large remodel with 3 kids, but at the end of the day, it was
completely worth it. After construction costs, Todd and his team
were able to increase the value of our house by 95k and get it sold
in 14-Days. Just before we had to move.

Jerry - Retired School Teacher - Wash Park
Todd Peirce did a great job of remolding and adding value to my
house. He accomplished everything that he said he would on time
and on budget. I trusted him completely and he delivered a wonderful upgrade and really helped me out. I was able to increase my
profit on the sale of the home by 75k. Thanks Todd! Jerry Schmitz
303-777-7552.

Rich and Amy B. - Account Executive - Cory-Merrill

Derek B. - Owner - Mort. Co.
Basements and More not only came in on budget and schedule,
their team of professionals provided excellent design ideas so my
basement remodel exceeded my expectations.

Ted K. - Investor

We have a 1960's home and wanted to create an open floor plan
and get a new kitchen. We needed to remove a wall and have new
cabinets, appliances, granite, and tile put in. The catch was - we
had a limited budget of 60k to make all of this happen. We could’t
be happier with the results and feel lucky to have found
Summit-Renovations.

As a real estate investor, it's extremely important to be aligned
with the right contractor. My goal is to increase the value of the
home, sell for a profit, and not have any inspection issues. Todd and
Summit-Renovations have been excellent team partners. Together
we have been able to set a couple of "price-points" in Centennial.

Jim Tascono - Wash Park - Attorney

Jeannine W. - Doctor - Wash Park

I moved from Bonnie Brae to Gilpin St. and found a great house
in need of a completely new design and remodel. Having gone
through a number of remodels in the past, it was important to find
a reliable company that stood behind their word and work. This was
the most important aspect for me in hiring Todd Peirce. He lived up
to his integrity with the overall design, tradesmen, budget, and his
word. I have since invested with Todd on a number of projects.

I chose to work with Todd and Dave after interviewing several
contractors that have done work in the Washington Park area.
I really liked their professionalism and that fact that they were
just good people. They were great working with my budget and
timeline as I wanted to spread my basement remodel out in a
couple of phases. I have been happy with their attention to my
questions/issues and I never feel ignored. I definitely would
recommend them to any friend.
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Complete Flooring Source is the proud supplier of all floor covering and wall tile products for

SUMMIT RENOVATIONS and BASEMENTS AND MORE INC.

Please contact one of these fine contractors for a referral to our wholesale showroom.

303.862.0165

summit-renovations.com - facebook.com/summitrenovations
basementsandmoreinc.com - facebook.com/basementsandmore
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BAM Enterprise
303-668-5636
www.bam-enterprise.com

BAM Enterprise, Inc. strives to find custom solutions to all of your Home Media
needs through our comprehensive products which allow us to provide
our customers a wide variety of features to choose from.
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Kids Corner

WORD SEARCH

Find the words about Four Leaf Clovers, listed
below in the word search grid.

FOUR LEAF CLOVER - WORD LIST

NEST BOUTIQUE

ABERRATION
CLOVER
ENVIRONMENTAL
FAIRIES
FAITH
GARDEN OF EDEN
GOOD LUCK

Whimsical Clothing & Curated Gifts for Children
Nest is Denver’s premier neighborhood boutique for children ages 0-8. We oﬀer distinctive,
whimsical clothing as well as curated gifts and novel community programming. Our brands
are inspired by kids who like to express, explore and create, and we are proud to be the city’s
only locally-owned source for the Tea Collection. Nest is a destination store for parents who
want to go beyond the internet to see and touch merchandise, and beyond chains and big
box stores for unique yet practical clothing and gifts. At Nest, we emphasize aﬀordability,
community and customer service to help nurture your child from crib to classroom.

NEST
720-287-1372
2808 East 6th Avenue - Denver, CO 80206
Mon: 10-6 pm - Tues & Wed: 8:30-6pm
urs, Fri & Sat: 10-6 pm - Sun 12-4 pm

HOPE
LOVE
MAGICAL
MUTATION
MYSTIQUE
RARE
RECESSIVE GENE

REPENS
SEARCH
SPRITES
TRIFOLIUM
UNCOMMON
VARIATION
WHITE CLOVER

MEET ROBERT ABRAMS
8

SPOTLIGHT ON BUSINESS

With a Little Intelligence, Some Ability, and a Lot of Drive…Anything is Possible

IN THE HOOD

By: Jennifer Rhodes

Robert Abrams may very well be one of the most interesting people I have ever met. My expectation
for this interview was that I would likely find out more than anyone would want or need to know
about lawyers. I spent 2 hours with Mr. Abrams and left wondering if I should have oﬀered to write
his biography instead of this article. It would surely be a best-seller about a lifelong journey of
following dreams, taking risks, and finding success.
As a 20-year Wash Park resident, Mr. Abrams is an attorney and trial lawyer, specializing in Contract
Law and Real Estate. His specific areas of expertise are construction law, real estate, land development,
and business litigation – always emphasizing risk management and liability consulting. But, what
sets Abrams apart from other lawyers in his field is his 20 years of experience working in real estate,
construction, contracting, and land development industries as a business owner.
Before practicing Law, Abrams was a veteran businessman with extensive ties to the construction
industry in the greater Denver area. As the current president and owner of Muscle Builders, a
construction and land development company, and as the former president and owner of Denver Stone
& Tile, Abrams brings his in-depth knowledge, perspective, and understanding to assist his law clients
in contractual matters, ranging from business formation to litigation. “Having been on the other side,
I am always sensitive to the concerns my clients in the business community face. I stake my reputation
on providing competent, reliable, and professional counsel that stresses smart and cost-eﬀective solutions,” said Abrams.
Abrams has an intimate working knowledge of real estate, contract, general construction, construction defect, and general construction matters and has
developed a profound understanding of the construction industry. He has negotiated scores of contracts and sub-contracts with general contractors,
tradesmen, and other service and product vendors. is knowledge and experience provides enormous benefits to his law clients.
Robert Abrams’ path to success began after graduating with a B.S.B.A in Marketing and Business from Arizona State University and a Master’s degree in
Media Management from Columbia College. He found himself living back at home in Highland Park, IL with no job and no idea of what he wanted to be
when he grew up. “Chicago wasn’t hiring and I couldn’t shake this insatiable desire to ski,” stated Abrams. “I literally heard a voice in my head say ‘go west ,
young man, go west’, and so I did just that. All of the doors to life opened for me once I crossed the state line into Colorado.” Abrams, at 27 years old, with
an “eat your dessert before dinner” mentality, decided to enjoy his retirement before deciding on a career.
After four years as a ski instructor in Steamboat and Vail, Abrams woke up one day and decided it was time to focus on his future. “I knew I wanted to work
for myself and be successful, but that was it. My sister suggested I learn the ceramic tile trade,” said Abrams. “With $25 dollars, no experience, and one
month’s rent in the bank, I began my 15 year journey in the tile business, built my own home, became self-employed, and became a trial lawyer.”
After 1000+ tile projects with Denver Stone & Tile, Abrams began Muscle Builders, Inc., and built his first project in Wash Park, a duplex on Washington
Street. With both companies growing in success, Abrams also managed to become a chess master, competing in 2,500-3,500 chess games a year. “It was
chess that taught me that life is a game of puzzles and strategy under time pressure,” stated Abrams. “But, I always wanted to be a trial lawyer. So I did the
analysis. I figured I could spend the next 36 months perfecting my chess game, or in 36 months I could become a trial lawyer. I chose the latter.”
At age 40, through persistence and some convincing persuasion, Abrams was accepted into the Law Program at DU, where 3,900 applicants apply each year,
but only 8% are accepted. “I finished the 4 year night program in 2 ½ years, never missed a class, never got a C and passed the bar on the first try. I prepared
for the exam as if it were a chess game. Do the analysis quickly under time pressure. At this, I am well-trained,” said Abrams. “I wasn’t the smartest by far,
just the most driven.” He added, “rough these experiences, I’ve learned that success is comprised of a little intelligence, some ability, and a lot of drive.
All 3 of these components are required to succeed.” During law school, Abrams also managed to run Muscle Builders and built over 5 million in real estate
construction projects, including several projects for his law professors. He actually hussled the law professors for work as a student, and to this day, he still
plays chess with his law professors.
Under the mentorship of an experienced and successful lawyer, Abrams applied the same persistence and drive in creating his own successful Law practice.
Seven years later, he has maintained a 95% client satisfaction rate. Abrams oﬀers a creative billing strategy for providing top class representation for clients
with a limited budget, while settling 95% of last year’s cases outside of the courtroom.
With the right legal counsel, many disputes can be prevented altogether. However, when conflicts do arise, be certain you have the benefit of a lawyer with
true real estate, contracting, construction, and business law experience on your side. Mr. Abrams is a rare combination of attorney, litigator, negotiator,
businessman, and developer, oﬀering a unique depth of experience that few attorneys or law firms in general can match.

Abrams & Associates, LLC
700 17th Street Denver, CO 80202
www.AbramsLaw.net - Telephone: (303) 322-4115
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Palm Sunday

St. Patrick’s Day

Daylight Saving
Time Begins

National Anthem Day

Johnny Appleseed Day

Mark Your Calendar!

Girl Scouts Day

National Frozen Food Day

Passover

Holy Thursday

National Pi Day

MARCH 2013 SOUTHGLENN EVENTS

Good Friday

National Mom and Pop
Business Owners Day

Gnome’s Nook Movie Night
6:30-9:00pm

Easter

Wash Park Grille
Live Jazz - 9:00pm

December 8, 2012
5:00 - 8:00 pm

Wash Park Grille
Live Jazz - 9:00pm
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