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Floor Covering
Materials
& Installation
Carpet, Linoleum,
and Hardwood
John Cicchetti
President
3730 Wheeling, Unit 13
Denver, CO 80239

BASIC BUILDING COMPONENTS, INC.

Phone: 303-371-3578
Cell: 720-260-1001

Floor Covering Materials & Installation

South Suburban Area Home Statistics
February
2012
Single Family Homes
Average Price
$306,453
(12 mo Average)

2013

% Change

$339,247

11%

Homes for Sale

266

173

Months Supply

3.59

1.82

- 35%

- 49%

Data Source: Metrolist, Inc. Area: South Suburban Central.
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By: The Steller Group

Are there really termites in Colorado? Yes there are, and they are growing
in population throughout urban areas. e subterranean termite is in fact
native to Colorado and is very common below 7500 ft. Many people aren’t
concerned about the possibility of termite presence throughout the Denver
area because of the low humidity we are aﬀorded throughout the year.
However, this widespread misconception that “there are no termites in
Colorado” increases the lack of awareness about them, decreases prevention
practices, and magnifies the importance of inspecting your home for signs
of termite infestation.
Having termites depends upon certain favorable conditions, such as poor
drainage and wood to ground contact. Because of the general lack of
concern for termites in Colorado, housing construction has given little
attention to the basics of termite-proofing that are standard practice in other
areas of the country, and Colorado homeowners need to be aware of the
potentially expensive destruction that termites can cause. With hard sawtoothed jaws, they are able to shear oﬀ extremely small fragments of wood,
leaving distinctive “mud tubes” to gain access to additional food sources and
to protect themselves from the open air.
Landscaping methods throughout urban development have increased the
termite population in Colorado. When poorly directed home irrigation
creates drainage areas close to foundation walls, an increase in moisture
occurs around buildings. Poor grading and improper watering techniques
can cause soil to remain moist enough to favor the habitation of termites.
If there are cracks in the foundation, this will set the stage for an enticing
entry into and habitation of a home.
Because humid areas of the house help promote termite infestations, it is

important to make certain that crawl spaces are well ventilated. A greater
threat exists within homes where the basement is wood over dirt, as opposed
to wood over a concrete slab. Additional sources for termites include
firewood piles close to the home and an abundance of buried wood in the
form of fence posts or dead tree roots that have never been removed from
the property.
e most common way to detect termites is by viewing the winged adults
emerging from inside a building, generally in the spring or fall when they are
looking for light to fly toward. However, by the time they become visible,
much damage may have already occurred. erefore, the best way to detect
termites is to hire a professional pest control company to inspect your home.
Prevention is the key factor.
When you are purchasing a home in Colorado, your inspector will assess the
property and alert you if termites are a concern, but their inspection may
not be exhaustive. We greatly encourage an inspection by a professional
pest control company in every home where there is a likelihood of termite
presence.
e Steller Group wishes to heighten your awareness and encourages
professional inspections. We stand ready with referrals at your request.
Our experience will give you peace of mind when making the decision
to purchase a new home.
Visit www.StellerRealEstate.com to view
our featured properties, read testimonials
from our past clients, and learn more
about our team.
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LAWN MAINTENANCE DURING A DROUGHT CYCLE
Lawn Maintenance During A Drought Cycle

Front Range water districts might be announcing restrictions for Denver area residents regarding lawn watering. Customers would only be allowed
to water two days a week. However, with smart practices and a little due diligence your lawn and plants will survive, perhaps even thrive.
For a healthy lawn in drought, or any conditions, follow these practices:
• Your sprinkler system holds all the cards. Without it working eﬃciently and eﬀectively, your lawn and plants won't stand a chance. Get a
thorough inspection, repair and re-align heads where necessary and be vigilant. Every few weeks run each zone and check for possible problems.
Keep an eye on your watering system so your money doesn’t go down the drain.
• Aerate your lawn. is combats compaction of the soil and allows water and nutrients to reach the roots.
• Fertilize with a pre-emergent in Spring and early summer. Preventing weeds will create a healthier lawn that will fight through drought conditions
better.
• Raise the blade on your mower. Cutting less oﬀ prevents weeds and keeps water in the plant.
• Mulch your grass clippings. Clippings contain water, nitrogen and other nutrients that organically feed your lawn.
• Apply wetting agents. Products like Revive loosen soil allowing water to reach the roots. Coordinate this with fertilizer applications.
You may have heard this before; “Our plans will fail when we fail to plan.” Prepare to nurture your lawn this summer with patience, diligence and a
healthy perspective. For more information, see our ad on page 10.

Meadowlark Lawns | www.meadowlarklawns.com | (303) 913-4336
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SPOTLIGHT ON BUSINESS
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Capturing the Culture of Design ©

Pioneering the “Pop-Bottom” ©

www.Summit-Renovations.com

www.BasementsAndMoreInc.com

(303) 862-0165

(303) 944-0488

Dano and Maureen - Wash Park - Investor Client
We hired Todd Peirce to remodel a house we purchased on South
Franklin Street in Denver, across from Washington Park. Todd is a
very hard worker and has a lot of integrity. We enjoyed working
with him. The remodel was very extensive. The results were
astonishing. He took a bad 70’s remodel and made the house
beautiful inside and out. We were able to sell the home for top
dollar in a fairly diﬃcult market. We were very happy with the
profit we made. Please contact us if you would like details.
Maureen Zwick and Dano Keys, ofc tel: 303-993-7256

Dean and Carole Rollins - Retired - Centennial
We are Dean and Carole, the happy owners of a fabulous brand new
remodeled kitchen that was transformed by Summitt Renovations
from an original 1959 galley kitchen with original cabinets and
doors to the beautiful kitchen that it is today. This five week project
gave us everything we wanted: more cabinet space, more counter
space, more lighting, beautifully textured walls, completely new
look with wrapped granite counters, and new stainless appliances.
We felt completely comfortable with partners Todd Peirce and Dave
McLean and Jennifer Rhodes,who is in charge of Marketing.

Bob and Belinda Agan - SR VP Oppenheimer Funds - Parker
We just wanted to say thank you and could not be happier with
the outcome of our basement. Basements and More / Summit
Renovations were able to develop from the unconventional vision we
had for our lower level into the personal living space we imagined.
They were able to work iteratively with us; incorporating changes
when necessary to perfect the overall design. The team's combination
of project discipline, knowledge, professionalism, extreme creativity,
and maintaining a clean worksite are the key ingredients to their
success. We are exceptionally pleased with the results.

Chris and Vicki - Centennial
This Property Featured on HGTV
(to see the whole episode please go to
www.summit-renovations.com)
As featured on HGTV, Todd invested 60k of his own money to
increase the value of our home. It was stressful to live through
a large remodel with 3 kids, but at the end of the day, it was
completely worth it. After construction costs, Todd and his team
were able to increase the value of our house by 95k and get it sold
in 14-Days. Just before we had to move.

Jerry - Retired School Teacher - Wash Park
Todd Peirce did a great job of remolding and adding value to my
house. He accomplished everything that he said he would on time
and on budget. I trusted him completely and he delivered a wonderful upgrade and really helped me out. I was able to increase my
profit on the sale of the home by 75k. Thanks Todd! Jerry Schmitz
303-777-7552.

Rich and Amy B. - Account Executive - Cory-Merrill

Derek B. - Owner - Mort. Co.
Basements and More not only came in on budget and schedule,
their team of professionals provided excellent design ideas so my
basement remodel exceeded my expectations.

Ted K. - Investor

We have a 1960's home and wanted to create an open floor plan
and get a new kitchen. We needed to remove a wall and have new
cabinets, appliances, granite, and tile put in. The catch was - we
had a limited budget of 60k to make all of this happen. We could’t
be happier with the results and feel lucky to have found
Summit-Renovations.

As a real estate investor, it's extremely important to be aligned
with the right contractor. My goal is to increase the value of the
home, sell for a profit, and not have any inspection issues. Todd and
Summit-Renovations have been excellent team partners. Together
we have been able to set a couple of "price-points" in Centennial.

Jim Tascono - Wash Park - Attorney

Jeannine W. - Doctor - Wash Park

I moved from Bonnie Brae to Gilpin St. and found a great house
in need of a completely new design and remodel. Having gone
through a number of remodels in the past, it was important to find
a reliable company that stood behind their word and work. This was
the most important aspect for me in hiring Todd Peirce. He lived up
to his integrity with the overall design, tradesmen, budget, and his
word. I have since invested with Todd on a number of projects.

I chose to work with Todd and Dave after interviewing several
contractors that have done work in the Washington Park area.
I really liked their professionalism and that fact that they were
just good people. They were great working with my budget and
timeline as I wanted to spread my basement remodel out in a
couple of phases. I have been happy with their attention to my
questions/issues and I never feel ignored. I definitely would
recommend them to any friend.
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Floyd’s 99 Southglenn focuses on old school customer service, where customers are every
employee's number one priority. It mixes its excellent service with the new style appeal of
an experienced, talented staff with unique and fun personalities to match the Floyd's 99
attitude that keeps their loyal customers coming back. Surrounded with posters of hot
bands and music artists plastered on the walls, customers can watch one of the plasma
TV's or log on to the Internet at one of the shop's customer computers, all while taking in
the music on Floyd's 99's own radio station. Then to top it all off, every customer receives
the Floyd's 99 signature hot lather neck shave* and aaahhh…shoulder massage.

CO Centennial - Southglenn

(303) 795-5050

6751 S. York Street, Suite 521
Centennial, Colorado 80122

www.floydsbarbershop.com
Shop Hours
Sun 10 AM - 6 PM
Mon 9 AM - 9 PM
Tue 9 AM - 9 PM
Wed 9 AM - 9 PM
Thu 9 AM - 9 PM
Fri
9 AM - 9 PM
Sat 9 AM - 8 PM

Floyd's 99 approach is to keep services simple, focusing on traditional hair cuts, styling and
color services for both men and women and men's specialty barbering (face and head
shaves). Haircuts range between $15 and $34 (local pricing may vary) and all services are
guaranteed.
Walk-in service is the norm, but customers can also phone ahead to be put on a wait list
(just like in restaurants). Appointments are recommended, though, for those wishing face
and head shaves and coloring services.

8

IN THE HOOD

You’re Invited To An Open House BBQ!
750 S. York St. 12:00 - 4:00

May 11th, 2013

Please Join
Summit Renovation
before, during or after the
Wash Park Home Tour
on May 11th to see what
a Pop-Top and other
renovations can do
for your home!
We'll have brat's and soda!
(while quantity lasts)

Hodson’s - An Exquisite Centennial Dining Experience
Situated in the new Streets at SouthGlenn in Centennial, Hodsons is a stylish, upbeat restaurant and bar featuring expertly prepared American fare. Rotisserie cooking is the big draw, featuring roasted chicken and slow roasted prime rib among
other favorites. Hodsons also offers an
outstanding wine list, local micro-brews and a selection of hand-crafted specialty
cocktails.
This American contemporary restaurant is ideal for lunch, dinner and cocktails.
From the leather booth seating, soft lighting and spectacular bar, every element of
the design evokes a classic yet sophisticated setting. Come and sit by the fire pit
and enjoy our large patio year round.
Our staff is outgoing, knowledgeable and friendly, with a genuine desire to please,
and we will always welcome you with a smile. Hodsons provides an atmosphere
that encourages you to enjoy, relax and be yourself.

Hours

Mon - Sun | 11am-4pm
Sun - Mon | 4pm-9pm
Tues - Sat | 11am-10pm

Happy Hour every night
3pm - 6pm | 9pm - close
Hodsons Bar & Grill Southglenn
6851 S. Gaylord St., Centennial

720.457.3852

STELLER SERVICE AND EXPERIENCE
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…Making Sure That When One Door Closes, Another Door Opens - To The Home of Your Dreams
By: Jennifer Rhodes
Conrad and Jennifer Steller call Southglenn their home and play an instrumental role in finding the perfect home for the
residents of Southglenn and the greater Denver Metro. Accepting the invitation to sit down with them in their living
room, I had the opportunity to learn their secrets to maintaining success in this ever-changing real estate market.
Conrad Steller has been in the real estate industry in a variety of diﬀerent roles since 1999 and has been a practicing broker
since 2004. Since that time, he and his wife, Jennifer have built the Steller Group within Keller Williams Realty, a team of
talented individuals who oﬀer nearly 50 years of combined real estate experience. Steller chose Keller Williams because of
their mission and philosophy: Faith and Family First. Keller Williams consistently remains the largest Real Estate company
in the US. What attracted Conrad to Keller Williams was their state-of-the-art realtor training program and non-competitive team environment. “Keller Williams provides every new realtor with an army of helpers. eir mentoring system gives
every realtor working for them the opportunity to focus on mastering their skills without the pressure of drowning,”
said Conrad.
Instead of focusing on one specific area, e Steller Group uses this team approach to oﬀer a full array of services. From the first time homebuyer, to the
seasoned investor, to a client looking for their dream home, every client can appreciate how their needs are put first. ey are oﬀered trusted resources and
caring service with integrity. “Our mission is to consistently deliver superior results,” stated Conrad.
On average, e Steller Group has grown their business by 50% every year since they began in 2004, primarily from client referrals. I asked Jennifer to let
me in on their secret. How have they maintained success in such a historically unstable market? She answered, “We have a dynamic, synergistic team. All
of our strengths complement each other. Everyone on our team shares the same work ethic and are genuinely good people – the kind of people you would
choose to be friends with, not just co-workers. We are all in tune with each other, we understand that it takes the entire team to provide superior service,
and we are always considering the client’s best interest.” Conrad added, “I have always believed that you have to surround yourself with the best people
you can. In business and in life, a person is only as strong as their weakest link. Many agents try to be a jack of all trades. Our group is made up of
professionals that have spent years mastering and perfecting their specific skill.
What Conrad oﬀers stems from 30-plus years in the Denver Metro area, combined with experience in construction consulting, environmental
consulting, home improvement and real estate investing. His knowledge goes beyond the typical real estate broker, and Conrad applies his expertise
and negotiation savvy to every transaction to ensure his clients are treated fairly, the numbers are right, and that every client is satisfied with their
experience. His team consists of a listing agent, a buyer specialist, as well as support staﬀ who specialize in each aspect of the transaction, such as staging,
marketing and closing.
Whether you are looking for Denver Metro homes for sale, or you need to sell your Denver Metro home, you have found a positive, professional partner
in e Steller Group of Keller Williams Realty, DTC. ey are a knowledgeable, dedicated real estate team. “Exceeding our clients’ expectations and
making their lives easier is what drives us,” said Conrad. You can rest assure that you will receive the benefits of the following services:
• Expertise throughout Denver metro area
• Innovative marketing strategies
• Expert negotiation skills
• Trusted referral resources
• Trained in construction and environmental consulting
• Background in mortgage lending and marketing
• Investor, short sale and estate sale expertise
• Support through the closing and beyond

Experience the diﬀerence that expertise, commitment, and care can make in your next move.
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BAM Enterprise
303-668-5636
www.bam-enterprise.com

Experience Pros Radio Show
Weekdays 10-noon | AM 560 KLZ Radio
Angel Tuccy and Eric Reamer – Hosts of the
“Most Positive Business Talk Show In America”.
Mention this ad for a free 4 minute interview
on the Experience Pros Radio Show. A $300 value!
To Redeem, visit www.experiencepros.com
and fill out Interview Request Form

(855) FAN-BRAG
(855) 326-2724

BAM Enterprise, Inc. strives to find custom solutions to all of your Home Media
needs through our comprehensive products which allow us to provide
our customers a wide variety of features to choose from.

No matter what
business you are in…
You’re in the
Relationship
Business!
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Kids Corner

FINALIST

2ND
PLACE
WINNER!
$25 Gift Certificate
to Toys R Us

"Spring"

By: Sydney Watson - Age: 11

By: Mae Pearl Allen Watts

FINALIST

FINALIST

"Spring"

By: Cheyenne Dorris - Age: 11

"Signs of Spring"

NEST BOUTIQUE

Whimsical Clothing & Curated Gifts for Children
Nest is Denver’s premier neighborhood boutique for children ages 0-8. We oﬀer distinctive,
whimsical clothing as well as curated gifts and novel community programming. Our brands
are inspired by kids who like to express, explore and create, and we are proud to be the city’s
only locally-owned source for the Tea Collection. Nest is a destination store for parents who
want to go beyond the internet to see and touch merchandise, and beyond chains and big
box stores for unique yet practical clothing and gifts. At Nest, we emphasize aﬀordability,
community and customer service to help nurture your child from crib to classroom.

NEST
720-287-1372
2808 East 6th Avenue - Denver, CO 80206
Mon: 10-6 pm - Tues & Wed: 8:30-6pm
urs, Fri & Sat: 10-6 pm - Sun 12-4 pm

By: Mia Briant - Age: 3

THE MASSAGE ENVY DIFFERENCE
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...Relax, Realign, and Rejuvenate

IN THE HOOD

By: Jennifer Rhodes

I think it is safe to say that most of us like to get pampered,
I know I do. So getting the opportunity to meet the amazing
team at Massage Envy didn’t take a twist of my arm. Like many
of us, I too have had the misconception that massages are a
luxurious treat; a want, not necessarily a need. e crew at
Massage Envy disagrees, and more importantly – so does your
body. I’ll be the first to admit that I put the idea of a massage
right up there with vacations. Do I need a vacation, don’t we all?
In this fast-paced world we live in, taking time out to relax and
rejuvenate doesn’t always take priority. anks to a crash course
of Intro to Massage 101, from Bryan Hinckley, owner and
manager of Massage Envy-Southglenn, I now have a better
understanding of why massage therapy should be at the top
of my list…and yours.
For you history buﬀs, I did my homework. Did you know that
massage is among the oldest healing treatments still used by
man? Chinese records dating back 3,000 years documented its
use. e ancient Hindus, Persians, and Egyptians used forms of
massage for ailments. Hippocrates wrote papers recommending
the use of rubbing and friction for joint and circulatory
problems. And the list goes on…
Today, massage is a widely accepted part of many physical rehabilitation programs. It has proven beneficial to many chronic conditions, such as
lower-back pain, arthritis, and bursitis. At Massage Envy, these time-tested techniques are applied to oﬀer clients a healthier body and peace of mind.
“Taking care of your body should be at the top of your priority list,” said Hinckley. “By adding therapeutic massage to your routine now, you’ll feel,
look, and simply be healthier far into the future.” Massage erapy can be a powerful ally in your healthcare regimen. e incredible benefits of
massage are even more noticeable with regular sessions.
Experts estimate that upwards of 90% of disease is stress related. Perhaps nothing ages us faster, internally and externally, than high stress. While
eliminating anxiety and pressure altogether may be ideal, it’s not realistic. Massage Envy helps you manage your stress. is translates to decreased
anxiety, enhanced sleep quality, greater energy, improved concentration, increased circulation, and reduced fatigue. “Our clients often report a sense
of perspective and clarity after receiving a massage. e emotional balance we provide can often be just as vital and valuable as the more tangible
physical benefits,” stated Hinckley.
Here’s the beauty of massage: Not only does each session feel great, but the therapeutic benefits are compounded when massage is utilized as a
frequent therapy. e more you go, the healthier you feel. Massage Envy oﬀers three, six, and yearlong memberships to fit your varying health goals.
is way, clients can benefit from regular visits each month while enjoying a massage at a drastically reduced price. is also pays a huge part in how
healthy you’ll stay and how youthful you’ll remain throughout the years. It’s truly an investment in your health. And remember, just because massage
feels like a pampering treat doesn’t mean it’s any less therapeutic.
What sets Massage Envy apart from their competitors? Number one for me would have to be convenience. Open seven days a week, Massage Envy
has extended hours to accommodate your busy schedule. With over 850 locations across the US, clients can take advantage of their membership at
any Massage Envy. In addition to convenience, their pricing fits even the tightest of budgets. Whether you choose a prenatal, hot stone, or couples
massage - every massage is the same price. You can add an enhanced therapy sugar foot scrub or aromatherapy for just $10.00. Massage Envy recently
added facials to their menu of services, oﬀering sensitive skin, anti-aging, environmental shield, and clarifying enzyme acne facials. Each treatment
rapidly resolves specific skin concerns while supporting skin health by protecting and promoting the integrity of the cells in your skin – a truly
eﬀective way to achieve balanced, more youthful looking skin.
Massage therapy helps you relax, realign, and rejuvenate. Let the experienced, professional therapists at Massage Envy provide you with exceptional
care, and design an eﬀective customized massage session to address your individual needs. With the busy lives we lead, we could all benefit from a
little stress management.

Massage Envy Spa - Southglenn | 7470-B South University Blvd | Centennial, CO 80122 | (303) 741-3689
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www.Summit-Renovations.com

Call us any time:
(303) 862-0165

(Cherry Knolls, Highlands 460, Arapahoe Estates, Orchard Estates, and many more)

For contracts signed through the 2013 summer Summit Renovations is donating 500.00 to the public school of your
choice in an eﬀort to give back and keep our community strong.

Please visit our website to read your neighbors testimonials and see our work.

We Know Southglenn Area Homes.
You should be trusting your project to experience!
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James Monroe born,
1758 (5th President)

Open House
See Pg 22

World Health Day

Earth Day

Tax Day (Taxes Due)

April Fool's Day

National Honesty Day

Passover

Mark Your Calendar!

Administrative
Professionals' Day

National Sibling Day

First iPad sold in the
U.S. in 2010

Take Our Daughters
and Sons to Work Day

Paul Revere's Famous Ride
(1775)

APRIL 2013 SOUTHGLENN EVENTS

Arbor Day

Humorous Day

Gnome’s Nook Movie Night
6:30-9:00pm

3rd President Thomas
Jeﬀerson born, 1743
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