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April                       2012           2013      % Change
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DEALING WITH LOW APPRAISALS
By: The Steller Group

Whether you are interested in purchasing or selling a home, the appraisal
process is an important piece to understand. Appraisals can be challenging,
particularly because the Denver real estate market has recently shifted 
upward. A report from CoreLogic HPI shows that Colorado home prices
jumped 9.4% from March 2012 to March 2013!  Unfortunately, low 
appraisals have been holding back more and more home sales as the 
housing market continues its recovery. Understanding how to deal with —
or entirely avoid — a low appraisal is crucial to the success of the sale
process. 

When a buyer is financing a purchase, their lender requires an appraisal to
confirm the market value of the property. If the contract price is below or in
accordance with the value established by the appraiser, the contract will
move forward. However, if the appraisal comes back lower than the contract
price, then the process is interrupted. 

As a buyer, there are several options to dealing with a low appraisal. One of
the options for a buyer is to cancel the contract, as long as this contingency
is built into the contract. Another option is to challenge the appraisal. 
Normally, buyers pay for the appraisal which gives them the right to review
it. If you discover factual errors, you can most likely have the appraisal
changed. An additional option is to request that the price be reduced to the
level of the appraisal’s valuation. If the seller is unable (or unwilling) to 
reduce the sale price, the buyer or the seller has the ability to request a new
appraisal. e buyer could also choose to make up the difference in cash if
they felt the value would be supported in a time-frame with which they 
were comfortable.

As a seller, your main concern is partnering with a real estate professional
who can properly help you price and prepare your home’s sale in order to
avoid the difficulties of a low appraisal altogether. Find a Realtor that is 
experienced in your neighborhood and who has comprehensive knowledge
of the recent sales. It is also helpful to document any improvements that you
have made to your home and provide those details to your real estate team.
Listen to your Realtor’s suggestions on maintenance repairs and staging in
order to make a positive impression on both potential homebuyers and 
appraisers.

When you work with e Steller Group, we make the appraisal process as 
straightforward as possible. Our clients are well served by our commitment
and local expertise. In 2012, e Steller Group more than doubled the
homes sales in 80122 of any other Realtor or group. is advanced 
knowledge of the Centennial real estate market ensures that our listings are
properly priced and positioned and that our buyers will not pay over-market.
If you are in need of assistance, please contact us at 303-539-5228 or
Info@StellerRealEstate.com.
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WATERMELON MARTINI
A Sweet Treat

Ingredients:

3 ounce(s) Ketel One Citroen

1 ounce(s) Watermelon Pucker

1/2 ounce(s) Cointreau or triple sec

1 splash(es) lemonade

1 splash(es) 7-Up

Watermelon slice, for garnish

Preparation:
Mix all ingredients together over 
ice, shake and strain into a 
chilled martini glass. Garnish 
with a slice of watermelon.
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Capturing the Culture of Design©

POP TOPS        WHOLE HOUSE RENOVATIONS        ADDITIONS

Experts with ROI Design/Build Team

Experts with Older Homes 80+ Years Straight Talk

Complete Construction Budget, Finishes Budget, 3D Conceptual Renderings, and Selection Pack. 

Value-engineering is a key to our success. (Don't spend money in the wrong places) 

This real estate market is sizzling HOT! (Most houses are getting multiple offers) 

Now is the time to Remodel Your Home. 

Call for a Free Consultation: (303) 862-0165

WWW.SUMMIT-RENOVATIONS.COM
For those of you that don’t want to scrape.
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Call Basements And More For Your Free Consultation!

phase out your project.  Start with a "master-design" and let us help you create a practical 
and affordable solution that can be done in phases. 

Our most popular basement option. nearly "all" Wash park homes could add significant value 
and usable space with a modest, yet thoughtful design and remodel. 

Let us transform your basement with 8 to 10' ceilings. in and average 800 sq foot basement, 
you should expect to get a bedroom, bathroom, wet bar, wine cellar, living space/theater room, 
mechanical and some storage. 

WWW.BASEMENTSANDMOREINC.COM

Pioneering the “Pop-Bottom”©
(303) 944-0488

OptiOn #1

OptiOn #2

OptiOn #3
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Hours
Mon - Sun | 11am-4pm
Sun - Mon | 4pm-9pm
Tues - Sat | 11am-10pm

Happy Hour every night
3pm - 6pm | 9pm - close

Hodsons Bar & Grill Southglenn
6851 S. Gaylord St., Centennial

720.457.3852

Hodson’s - An Exquisite Centennial Dining Experience

Situated in the new Streets at SouthGlenn in Centennial, Hodsons is a stylish, 
upbeat restaurant and bar featuring expertly prepared American fare. Rotisserie
cooking is the big draw, featuring roasted chicken and slow roasted prime rib
among other favorites. Hodsons also offers an outstanding wine list, local 
micro-brews and a selection of hand-crafted specialty cocktails.

This American contemporary restaurant is ideal for lunch, dinner and cocktails.
From the leather booth seating, soft lighting and spectacular bar, every element of
the design evokes a classic yet sophisticated setting. Come and sit by the fire pit
and enjoy our large patio year round.

Our staff is outgoing, knowledgeable and friendly, with a genuine desire to please,
and we will always welcome you with a smile. Hodsons provides an atmosphere
that encourages you to enjoy, relax and be yourself.

Pioneering the “Pop-Bottom” ©
www.BasementsAndMoreInc.com

(303) 944-0488

Capturing the Culture of Design ©
www.Summit-Renovations.com

(303) 862-0165

                                                                                       

Dano and Maureen - Wash Park - Investor Client
We hired Todd Peirce to remodel a house we purchased on South
Franklin Street in Denver, across from Washington Park. Todd is a
very hard worker and has a lot of integrity.  We enjoyed working
with him.  The remodel was very extensive.  The results were 
astonishing. He took a bad 70’s remodel and made the house 
beautiful inside and out.  We were able to sell the home for top 
dollar in a fairly difficult market.  We were very happy with the
profit we made.  Please contact us if you would like details.  
Maureen Zwick and Dano Keys, ofc tel: 303-993-7256

Dean and Carole Rollins - Retired - Centennial 
We are Dean and Carole, the happy owners of a fabulous brand new
remodeled kitchen that was transformed by Summitt Renovations
from an original 1959 galley kitchen with original cabinets and
doors to the beautiful kitchen that it is today.  This five week project
gave us everything we wanted: more cabinet space, more counter
space, more lighting, beautifully textured walls, completely new
look with wrapped granite counters, and new stainless appliances.
We felt completely comfortable with partners Todd Peirce and Dave
McLean and Jennifer Rhodes,who is in charge of Marketing.  

Bob and Belinda Agan - SR VP Oppenheimer Funds - Parker
We just wanted to say thank you and could not be happier with 
the outcome of our basement. Basements and More / Summit 
Renovations were able to develop from the unconventional vision we
had for our lower level into the personal living space we imagined.
They were able to work iteratively with us; incorporating changes
when necessary to perfect the overall design. The team's combination
of project discipline, knowledge, professionalism, extreme creativity,
and maintaining a clean worksite are the key ingredients to their 
success. We are exceptionally pleased with the results.

Chris and Vicki - Centennial 
This Property Featured on HGTV 
(to see the whole episode please go to 
www.summit-renovations.com) 
As featured on HGTV, Todd invested 60k of his own money to 
increase the value of our home. It was stressful to live through 
a large remodel with 3 kids, but at the end of the day, it was 
completely worth it. After construction costs, Todd and his team
were able to increase the value of our house by 95k and get it sold
in 14-Days. Just before we had to move. 



JUNE 2013 9



10   IN THE HOOD

BAM Enterprise, Inc. strives to find custom solutions to all of your Home Media 
needs through our comprehensive products which allow us to provide 

our customers a wide variety of features to choose from. 

BAM Enterprise
303-668-5636

www.bam-enterprise.com

WWW.FERGUSON.COM

If you've been dreaming of a new kitchen or bath, let the 
experts at Ferguson Bath, Kitchen and Lighting Gallery 
help you orchestrate your dream. We're at your service! 

With a wide variety of products, finishes, styles and various
features to choose from, we make selecting products 

for your dream home fun and exciting! 
Ferguson makes it easy to locate the perfect items 
for your project! Contact us today to begin your 

consultation with a product expert.
17655 E 25th Dr Aurora, CO     (303) 739-8000
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Kids Corner

NEST BOUTIQUE
Whimsical Clothing & Curated Gifts for Children

Nest is Denver’s premier neighborhood boutique for children ages 0-8. At
Nest, we emphasize affordability, community and customer service to help
nurture your child from crib to classroom.

720-287-1372
2808 East 6th Avenue, Denver, CO 80206
Mon: 10-6 pm - Tues & Wed: 8:30-6pm
urs, Fri & Sat: 10-6 pm - Sun 12-4 pm

Each camp includes some of the kids’ all-time favorite games and 
activities from our award-winning programs and parties for their age group. 
We include some instruction, and a lot of running around, burning energy 
and having fun!  (Snack served.)

June 10th to August 17th

Age 3 to 5½ years:
Mon 1:00-3:30, Tues/Weds/urs 10:00-12:30, and Fridays 1:30 to 4:00

Grades K to 5th:
Tues/Weds/urs 1:00-3:30

Call: 303-955-0287
Website: www.greatplay.com/cherrycreek
info@cherrycreek.greatplay.com

GREAT PLAY
Great Play Summer Camps

WORD SEARCH
Find the words about Dogs, listed below in the
word search grid.

DOGS - WORD LIST

BARK 

BONES

DOG SHOWS

FRIENDLY

FURRY

GROWL

LEASH

PAWS 

PET 

PLAYFUL 

PUPPY

SLOBBER 

TAIL 

TRAINING 

WAGGING 

WALKS 

WET NOSE

WHIMPER
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ENHANCE YOUR ACTIVE LIFESTYLE
By: Bryan Hinckley ~ Massage Envy Spa SouthGlenn

Whether you’re a serious athlete or a weekend warrior, Massage Envy can help you maintain your competitive edge by including Sports
Massage as part of your training program.

Sports massage is more than just a reward at the end of a workout; it is a vital tool for keeping athletes primed for top performance and
even lengthening their sports careers.  Recognized as an important part of a regular maintenance program, sports massage is widely used
by individuals and teams, as well as Olympic and professional athletes.

Athletes have different massage needs at different times.  At Massage Envy, we provide:
Post-Event: Recovery after a competition involves not only the normalization and repair of muscle tissue but also general relaxation
and mental calming.  Post-event sports massage increases circulation to quicken the removal of fatigue toxins, relieve muscle spasms and
prevent soreness.  It is used to assist athletes in recovery and in gaining their pre-event condition by relaxing tight, fatigued muscles,
tendons and ligaments.

Training: roughout training and rigorous regular athletic activity, massage helps prevent injuries.  Injuries are commonly 
experienced when you have overtrained, failed to sufficiently warm up, received trauma, have muscular imbalances, poor flexibility,
mineral deficiencies, inadequate endurance, or simply do too much too soon.   Adequate recovery of muscular tissue is a major factor 
in avoiding nagging minor injuries that inhibit maximum performance.  Sports massage assists in relieving muscular stress and tension,
enabling harder and more consistent training.  

For anyone participating in regular physical activity, Sports massage therapy every week or two may be a great addition to your normal
regimen.  It's best to talk with one of our professional massage therapists to find a plan that will work best with your schedule, level of
activity and budget.

For additional information and to schedule your appointment, please contact Massage Envy Spa SouthGlenn at (303) 741-3689
or at www.MassageEnvy.com
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CO Centennial - Southglenn

(303) 795-5050

6751 S. York Street, Suite 521
Centennial, Colorado 80122

www.floydsbarbershop.com

Shop Hours
Sun   10 AM - 6 PM
Mon   9 AM - 9 PM
Tue     9 AM - 9 PM
Wed   9 AM - 9 PM
Thu     9 AM - 9 PM
Fri       9 AM - 9 PM
Sat     9 AM - 8 PM

Floyd’s 99 Southglenn focuses on old school customer service, where customers are every
employee's number one priority. It mixes its excellent service with the new style appeal of
an experienced, talented staff with unique and fun personalities to match the Floyd's 99 
attitude that keeps their loyal customers coming back. Surrounded with posters of hot
bands and music artists plastered on the walls, customers can watch one of the plasma
TV's or log on to the Internet at one of the shop's customer computers, all while taking in 
the music on Floyd's 99's own radio station. Then to top it all off, every customer receives 
the Floyd's 99 signature hot lather neck shave* and aaahhh…shoulder massage.

Floyd's 99 approach is to keep services simple, focusing on traditional hair cuts, styling and
color services for both men and women and men's specialty barbering (face and head
shaves). Haircuts range between $15 and $34 (local pricing may vary) and all services are
guaranteed.

Walk-in service is the norm, but customers can also phone ahead to be put on a wait list 
(just like in restaurants). Appointments are recommended, though, for those wishing face 
and head shaves and coloring services. 
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